
Manager
Record 
ID

Manager Manage 
Access

1 Adam 0
2 Jennifer 1

Reporting Access
Relate
d 
Manag
er

Manager Manage 
Access

Related 
Sales 
Rep

Sales 
Rep

1 Adam 0 3 Adam
2 Jennifer 1 4 Jennifer
3 Jennifer 1 1 John

Sales Reps
Record 
ID

Sales 
Rep

Total 
Manager 
Mange 
Access

1 John 1
2 Eric 0
3 Adam 0
4 Jennifer 1

Manager

Record ID

Manager

Manage Access

Reporting Access

Related Manager 

Manager

Manage Access

Related Sales Rep

Sales Rep

Sales Reps

Record ID

Sales Rep

Total Manger Manage Access

This is a field created to pass 
the summary values back to 
the sales Reps table



Table: Sales Reps

Fields:

 Sales Rep =  A user field 

 Total Manger – Manage Access = Totals the field Manage Access from the table Manager

Table: Manager

Fields:

 Manager = A user field

 Manage Access = A calculation that says if the user is the manager then “1” else “0”

Table: Reporting Access

Fields:

 Manager

 Manager – Manage Access 

 Related Manager = unique ID from Manager Table

 Sales Rep

 Related Sales Rep – unique ID from Sales Reps Table

The secret sauce is in the total Manager Manage Access field. This value comes from the user being 
listed as a “1” in the manager table, then that one is duplicated across the reporting access requests and 
then it totaled and added to every sales rep.  Therefore, each sales rep has a 1 or 0 based on if they 
were in the reporting access table which shows “who can see who”.  

This sums the 
amount of 
Manager 
Access’s 


